
Lifetime Achievement Award:  
Andreas Preuss

Chief Executive of the Year:  
Terry Duffy, chief executive officer of CME Group

Global Exchange of the Year, North Americas Exchange 
of the Year and Prop Traders’ Exchange of the Year: 
CME Group

South America Exchange of the Year: 
B3

European Exchange of the Year:  
Eurex

Middle East and Africa Exchange of the Year:  
DGCX

Most Innovative Contract:  
CME Group SOFR Futures

Best Innovation by an Exchange: 
Eurex

Trade Repository of the Year:  
DTCC Global Trade Repository

Americas Clearing House of the Year: 
OCC

European and Asian Clearing House of the Year:  
LCH

Best Swap Execution Facility:  
Tradition

Best New Product - Trade Reconciliation:  
UnaVista

Best New Product - Risk Management: 
Cinnober TradExpress CCP Risk

Best New Product - Connectivity:  
BSO

Best New Product - Trading & Execution: 
Itiviti Systematic Internaliser

Best New Product - Market Surveillance:  
Trading Technologies TTScore

Best New Product - Market Data:  
Vela

Best New Product - Collateral Management: 
CloudMargin

Buy-side Trading System of the Year:  
Tethys Technology

Sell-side Trading System of the Year:  
Fidessa Derivatives Trading Platform

Bank of the Year:  
Citigroup

Inter-Dealer Broker of the Year:  
BGC Partners

Prop Traders’ Clearer of the Year:  
ABN Amro Clearing

Market-Maker of the Year:  
XTX Markets

Non-Bank FCM of the Year:  
RJ O’Brien
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LIFETIME ACHIEVEMENT: ANDREAS PREUSS

Lifetime Achievement Award:

Andreas Preuss

The 2018 Lifetime Award winner has come a long way 
from working as an export clerk for machinery and 
synthetic resins. Andreas Preuss graduated in business 
administration from the University of Hamburg, and joined 
Dresdner Bank then Andersen Consulting before starting 
at DTB in 1990. He became head of business development 
after the formation of Deutsche Boerse and then the head of 
business development for Eurex in 1998. 

Preuss left the group in 2000 to work at Trading 
Technologies and Mako Group where he was chief 
operating officer before rejoining the German exchange 
group in 2006 as head of Eurex, a role he held until 2015. 
Under his leadership, Eurex completed the acquisition of 
the International Securities Exchange and expanded its 
interests to become Europe’s largest derivatives market.
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CHIEF EXECUTIVE OF THE YEAR: TERRY DUFFY 

Chief Executive of the Year:

Terry Duffy,  
chief executive of CME Group

Terry Duffy, the chief executive and chairman of CME 
Group, took on the dual role in late 2016, having previously 
been chair and wasted no time on the acquisition front.

Just 15 months after becoming chief exec, Duffy’s CME 
reached an £3.8bn agreement with London-based broker and 
tech firm Nex Group to acquire the firm. The move was bold 
and marked the largest takeover of an inter-dealer broker by 
an exchange to date.

The acquisition was subject to the usual regulatory and 
ant-trust checks but it closed in good good order, just seven 
months after it was announced, in November.

The combined entity is a powerful proposition. CME’s 
currency and interest rate futures contracts alongside Nex’s 
spot currency and rates markets is a compelling prospect.
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South America Exchange of the Year

B3

B3 (Brasil, Bolsa, Balcão) came into being at the very 
start of the judging period in early July. In August, the 
Sao Paulo-based group successfully moved its equities, 
corporate bonds, and equities lending markets to a multi-
asset clearing platform, delivered by Cinnober.

In January, the exchange launched UP2DATA, a 
market closing and reference data provision service that 
will provide early ready-made financial information to 
customers to facilitate the automation of their processes.

In April, B3 reached an agreement with BYMA (Bolsas 
y Mercados Argentinos) to provide technology services to 
BYMA and enable it to enter the derivatives markets using 
B3’s consolidated PUMA Trading System platform.

Global Exchange of the Year, North 

Americas Exchange of the Year and 

Prop Traders’ Exchange of the Year

CME Group

CME has been busy in the past year. In October, the 
group opened its first Australian office and, in December, 
it launched one of the world’s first bitcoin futures.

The exchange launched in May a futures contract 
based on the US Secured Overnight Financing Rate just 
one month after the New York Federal Reserve started 
publishing the rate and has since seen trading in this 
contract grow steadily.

In May, the exchange broke 50 million contracts in 
a single day and in June, this company’s agricultural 
segment hit all-time volumes highs as firms reacted to 
the changing political environment.

CME GROUP • B3
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European Exchange of the Year

Eurex

Thomas Book (pictured), the chief executive of Eurex 
and formerly the chief executive of Eurex Clearing, was 
appointed at the end of the judging period and inherited 
a growing business.

Europe’s largest derivatives market has benefited from 
volatility in the equities and foreign exchange markets, 
while continuing to enhance and diversify its business.

In October, the Frankfurt-based exchange launched 
Eurex Market-on-Close (MOC) futures to enable firms to 
trade index futures at a price level directly linked to the 
underlying cash market index close, prior to its actual 
publication.

At the end of 2017, Eurex launched an electronic price 
discovery platform that allows bank’s broker desks 
and inter dealer brokers to contact market makers with 
request for quotes.

In January, the exchange hit a record in Single Stock 
Dividend Futures with a total of more than 650,000 
contracts traded, meaning an average daily volume of 
more than 27,000 contracts.

In March, Eurex Clearing’s OTC Interest Rate 
Derivatives segment saw record activity partly due to 
its Partnership Program with some of the world’s largest 
investment banks.

Volumes increased around elevenfold compared to 
March 2017 with a total of €1.7 trillion notional cleared.

Middle East and Africa 

Exchange of the Year

DGCX

Over the past twelve months, DGCX has continued to 
show strong growth, with new all-time trading highs, 
the launch of several innovative products and product-
related initiatives and deploying enhanced cutting-edge 
exchange and clearing technology to better serve the 
needs of clients.

In the qualifying period, the Exchange traded over 19.3 
million contracts, setting a new overall volume record, 
with notional value exceeding $441 billion.

DGCX entered into several strategic partnerships, with 
companies such as Ayedh Dejem Group and Amanie 
Advisors LLC, aimed at developing Islamic products for 
the marketplace and boosting the global Islamic finance 
sector. 

In March 2018, DGCX launched the regions first and 
world’s only exchange listed Shariah-compliant Spot 
Gold contract, DGSG, which has since seen record Sharia 
compliant exchange trading as market participants 
become reliant on the wider range of products offered 
by the DGCX.

EUREX • DGCX 
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Most Innovative New Contract

CME Group SOFR Futures

Libor reform is arguably the greatest challenge to face 
the financial markets in a generation and exchanges are 
playing their part by launchuing contracts pegged to 
some of the new risk-free rates. The Secured Overnight 
Financing Rate is the preferred methodology from 
the US authorities including the Federal Reserve and 
CME has played its part by launching in May a futures 
contract based on the US rate which has been well-traded 
in recent months.

Best Innovation by an Exchange

Eurex

Eurex Enlight is an electronic price discovery service 
allowing banks and brokers to selectively contact Market 
Makers with requests for quotes in order to find a trading 
counterparty. Orders are then automatically transmitted 
to Eurex’ T7 Entry Service for exchange trade confirmation 
and post-trade processing. 

Eurex EnLight replicates the core aspects of the voice 
business, while affording its users all the advantages of 
automatic electronic data collection and timely retrieval of 
all this information to meet Best Execution requirements. 
The increased electronification of the off-book business 
ultimately improves overall market liquidity and 
increases structural diversity.

CME GROUP SOFR FUTURES • EUREX
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Trade Repository of the Year

DTCC Global Trade Repository

The US-based DTCC’s Global Trade Repository is the 
main reporting platform for over-the-counter derivatives 
transactions in the US, Canada, Europe and the Asia-
Pacific. The repository tracks more than 40 million open 
positions globally and handles each year more than 14 
billion messages across 100,000 entities.

The repository is in the process of upgrading its client 
portal and migrated European users in 2017 followed by 
Asian clients while those in the US and Canada will move 
in 2019. The re-architecture has also allowed the DTCC to 
deliver new services including SFTR reporting.

Americas Clearing House of the Year

OCC

The OCC, originally the Options Clearing Corporation, 
is changing fast under chief executive Craig Donohue. 
The clearing house remains the clearer for the US equity 
options market, which has been particularly busy this 
year as the US indices have gone higher and higher before 
coming off the boil in recent months.

The OCC has become more active in another area 
however: advocacy. The clearing house is an outspoken 
critic of US tax reforms that could have serious implications 
for the US options market and celebrated in July the passage 
of H.R. 5749, the Options Markets Stability Act.

DTCC GLOBAL TRADE REPOSITORY • OCC 
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THOUGHT LEADERSHIP: OCC

Throughout 2018, the Options Clear-
ing Corporation (OCC) has oper-
ated in a robust and resilient manner, 
clearing over 20 million contracts 
a day for our highest ever annual 
cleared volume, while providing the 
US exchange-listed options markets 
with unparalleled financial integrity. 

We achieved this as we continue to transform from being a 
low-cost provider of transaction processing services to sup-
port the growth of the options market, to providing highly 
resilient risk management, clearance and settlement services 
as the foundation for secure markets. 

In 2018, we continued to make progress to meet our height-
ened expectations as a Systemically Important Financial Mar-
ket Utility (SIFMU). Enhancing OCC’s resiliency is critical to 
our continued ability to reduce systemic risk, increase market 
transparency, and provide capital and collateral efficiencies for 
the users of the US options markets. 

This progress included regulatory approval of the following 
OCC initiatives:

• Phase One of our Financial Safeguards Framework
• Recovery tools and Recovery and Orderly Wind-down 

Plan
• Minimum cash requirement in the OCC Clearing Fund
• Margin and model risk management policies
• Rule changes to clarify OCC’s trade acceptance and nova-

tion practices, and
• Rule changes to calibrate our margin coverage for all risk 

factors in STANS on a daily basis

Our new Financial Safeguards Framework enhances OCC’s 
resiliency by resizing the clearing fund to cover the simultane-
ous default of our two largest clearing firms (“Cover Two”) 
versus a default by our single largest clearing firm (“Cover 
One”). This exceeds US regulatory requirements and allows 
OCC to meet international standards, which will be important 
as we continue to pursue recognition as a “Qualified Central 
Counterparty” in Europe.

Meeting this Cover Two requirement also allowed OCC to 
maintain its exceptional AA+/Stable credit rating by Standard 
& Poor’s (S&P). Of the over 9,000 global entities and sover-
eigns rated by S&P, only one percent have a AA+/Stable rat-
ing like OCC, which reflects well on our efforts to strengthen 
our Financial Safeguards Framework and promote stability 
and market integrity through effective and efficient clearance, 
settlement and risk management services. 

As an industry advocate, OCC continues to play a leading 
role with the US Securities Markets Coalition to educate do-
mestic and international policymakers on the importance of 
the exchange-listed options industry to investors. This effort 
helped secure passage of the Options Markets Stability Act 
by the US House of Representatives. We will continue to ad-
vocate for policies that support a healthy and vibrant options 
industry, including engaging on issues relative to capital and 
market regulation, taxation and risk management.  

In 2018, The Options Industry Council (OIC), an industry re-
source managed by OCC, continued to provide unbiased edu-
cation to retail investors, financial advisors, and institutions 
about the benefits and risks of exchange-listed options as risk 
management solutions. This year OIC reached about 10,000 
investors through its webinar and simulcast series, which has 
contributed to the increased use of options by investors. 

We continued to transform our governance structure by add-
ing and re-electing five financial services experts to our board 
of directors, and we enhanced our team by adding capabil-
ity to our Enterprise Risk Management, Security Services, 
Financial Risk Management, Compliance and Internal Audit 
functions. Following on the successful move of our Dallas col-
leagues in 2017, we moved our Chicago colleagues into brand 
new office space, providing them with an open and collabo-
rative work environment and making OCC a more attractive 
destination for the best talent.

As we look ahead, OCC is working to modernise its technol-
ogy infrastructure, in what will be the most important effort 
we will undertake to better serve market participants. While 
the ENCORE technology clearing system has served OCC well 
for over two decades, change is required if we are to continue 
to meet our obligations as a SIFMU, become increasingly in-
novative and agile as an organization, and grow as a business. 
During this modernization effort, we will continue to invest 
in ENCORE and deliver effective and efficient clearance and 
settlement services in a manner that minimizes any impact to 
our current operations.

Everyone at OCC remains committed to strengthening our 
resiliency and risk management capabilities, to ensure confi-
dence in the financial markets and the broader economy, and 
to continue to clear the path for growth in the US exchange-
listed options industry. 

Contact:
Senior Vice President / Communications and  
The Options Industry Council
Phone: +1 312 322 4484
Cell: +1 847 909 4953 
www.theocc.com

OCC Continues to  
Fulfill its Role as a SIFMU

By John Davidson, OCC President and Chief Operating Officer



We thank FOW for this recognition. It validates the confidence 
OCC brings to financial markets and the broader economy.  
We take great pride in clearing the path for stability and market 
integrity by offering world-class clearance, settlement and risk 
management services to market participants.

theocc.com

The  
Foundation  
for Secure 
Markets
The entire OCC team is honored to 
receive the award of Clearing House 
of the Year – The Americas.
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Best Swap Execution Facility

Tradition

Tradition’s Swap Execution Facility offers execution of 
interest rate swaps, credit swaps, equity derivatives, 
commodity derivatives, foreign exchange options and 
NDFs, in cleared and uncleared swaps as markets 
determine.

Tradition SEF is one of the leading execution platforms 
for US interest rate swaps, it has a growing credit default 
swap book and has seen recently its market share in the FX 
NDF market increased significantly.

European and Asian 

Clearing House of the Year

LCH

LCH’s SwapClear is coming under pressure from Eurex 
Clearing which is looking to use Brexit uncertainty to 
boost the volumes of Euro-denominated swaps cleared in 
Frankfurt but the service goes from strength to strength.

In October LCH cleared its first swap referencing Saron, 
the Swiss risk-free rate. In November, LCH launched repo 
clearing for Belgian debt and processed the first cross-
currency swap though LCH SwapAgent, a service for non-
cleared over-the-counter derivatives.

In December, SwapClear started offering clearing of 
Australian Dollar BBSW vs AONIA overnight basis swaps 
(AUD BOBs) and CDSClear started clearing credit index 
options.

In May, LCH began clearing Chinese Yuan, Korean Won 
and Indian Rupee-denominated non-deliverable interest 
rate swaps.

LCH • TRADITION
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THOUGHT LEADERSHIP: LCH

In November 2018, LCH’s credit 
default swap service, CDSClear, 
launched an Electronic Exercise 
Platform (EEP) that enables buy-
side and sell-side dealers to more 
efficiently exercise the index op-
tions that they have cleared with the 
clearing house.

“We have released an electronic 
platform that enables buy-side and 
sale-side dealers to exercise their in-
dex options that they have cleared 

with us automatically, electronically, with sub one-second 
latency on an anonymous basis,” said Frank Soussan, global 
head of CDSClear.

Prior to the launch of the platform members that wanted to 
exercise their options on expiry day between 9am-4pm Lon-
don time, would have to do so by reaching a counterparty by 
phone or through instant messaging. In both cases, formal 
exercise notices would have to be delivered by email.

Soussan highlighted that with the new system, members 
have the opportunity to notify the clearing house of their op-
tions exercise intentions via the GUI or an API instance of the 
EEP. This will in turn notify the other side of this exercise in-
tents – a process which significantly improves efficiency and 
cuts down on operational risk. 

“By clearing with CDSClear, participants now face one 
single counterparty and only need to exercise their net posi-
tion on a given strike once. Without clearing their options, 
members would have to exercise multiple options trades on 
the same strike as facing multiple counterparties. Simply by 
moving to a cleared model, firms are reducing their opera-
tional risk.”

“Once a trader goes to the EEP screen, they can see all their 
cleared options positions, and simply click on the ones they 
want to exercise. That exercise instruction will go directly to 
LCH to be matched with a counterparty, enabling a real-time, 
all to all, and anonymous exercise process,” he said.

Margin efficiency
Soussan went on to highlight the benefits of clearing credit 
swaptions for the market. 

“The benefits of clearing credit swaptions are threefold. Be-
side mitigating the operational risk and providing an auto-
mated, anonymous way of exercising options, it also allows 
members to be more efficient from a capital and initial mar-
gin standpoint,” he said.

Usually options are traded alongside a hedge on the in-

dex. Before CDSClear provided the ability for participants 
to clear credit index options, firms would have been forced 
to un-package the two products. Trading the credit options 
bilaterally, while clearing the underlying index means a bank 
would have to put up initial margin for both products.

“Now if you have the ability to clear the option at the same 
CCP where you clear the index, it means you are going to 
have reduced initial margin as the CCP allows for portfolio 
margining in its risk framework.”

“We have seen participants saving up to 95% on initial mar-
gin of the package when clearing index options on a delta 
hedge versus clearing the two separately,” he added.

Portfolio margining position incentives
Soussan explained that the portfolio margining system could 
also incentivise LCH’s customers to have broadly hedged 
positions by providing them with lower initial margin calls 
for more balanced books.

He explained that the way CDSClear calculates margin 
taking into account the overall risk of a customer’s global 
portfolio. 

“If you buy protection on a given instrument and you sell 
it on another given instrument and these instruments were 
historically highly correlated, we would reflect that in the 
margin we call.”

By allowing portfolio margining, the margin called would 
be less than calling the two positions independently.

“We do it because it is a sound risk management frame-
work and it incentivises our customers to have hedged or 
balanced positions with us,” he added.

Growing demand
Soussan emphasised that there had been a positive market 
response to CDSClear’s credit index options offering. Five 
dealers have already live and another three are due to sign 
up in early 2019. 

Going forward the ambition is to facilitate more dealer li-
quidity in order to harness an enthusiastic buy-side looking 
for a highly liquid and low cost credit clearing service.

He reiterated that CDSClear aims to be a “one-stop shop” 
for European clients, who could trade US and European 
portfolios without needing to go through multiple CCPs – 
providing much needed market competition in the market 
and aiming to be the CCP of choice in Europe for credit de-
rivatives. 

Contact:
cdsclear@lch.com 
+44 (0) 20 3197 4516

CDSClear boosts market  
efficiency with new platform

By James Thursfield

Frank Soussan, 
global head of 
CDSClear.
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Best New Product: Risk Management

Cinnober TradExpress CCP Risk

In May Cinnober launched TRADExpress CCP Risk, its 
new risk solution for central clearing counterparties. 

The new system enables clearing houses to increase 
operational efficiency by replacing multiple tools and 
spreadsheets with a single point of access for risk 
monitoring and management, reduce dependency on 
manual processes, and free up time for analysing and 
acting on the outcome of calculations. 

Cinnober’s TRADExpress CCP Risk is specifically 
tailored for CCPs, facilitating efficient risk management 
and compliance with regulatory requirements; much 
needed capabilities in light of increased operational 
complexity and a growing array of centrally cleared 
financial instruments as mandated by various regulatory 
regimes.

Best New Product: 

Trade Reconciliation

UnaVista

UnaVista’s MiFIR Reconciliations is a multi-source 
reconciliation engine and the solution allows for one 
or multiple parties to supply client transaction reports 
and transactions reports held at the regulator(s) for 
reconciliation against transactions reported to UnaVista’s 
regulated ARM.

UnaVista has innovated a new solution for the market to 
help firms meet this new complex form of reconciliation. 
The web-based Mifir Reconciliations solution includes 
a flexible toolkit of functionality that helps to reduce 
operational and regulatory risk and improve their 
internal processes. 

UnaVista’s MiFIR Reconciliations significantly reduces 
the threat of non-compliance. The solution provides 
timely reconciliation results and break management 
functionalities, leveraging an exclusive access to UnaVista 
ARM and London Stock Exchange’s technology.

UNAVISTA • CINNOBER TRADEXPRESS CCP RISK
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THOUGHT LEADERSHIP: UNAVISTA

For the first six months of the 
year, UnaVista product manager 
Alexis Wiazmitinoff observed 
the latter was less of a priority for 
firms, who were more focused on 
reconciling against transactions 
held at the approved reporting 
mechanism (ARM).

“Firms were less focused in 
reconciliation against the regu-
lator’s record in the first half of 
the year, as they were still con-
centrating on meeting their new 

reporting obligation under Mifir,” he said.
“Now, clients understand the need to focus on the complete-

ness and accuracy of the data held at the regulators, as regula-
tors start making transaction extracts available.”

UnaVista Mifir Reconciliation Tool
The Mifir reconciliation tool allows multiple parties not only 

to reconcile their trade reports against transactions reported 
to UnaVista’s regulated ARM, but also against the regulators’ 
reports.

“UnaVista’s reconciliation tool ultimately allows for a three-
way reconciliation to be run on reported Mifir transactions,” 
Wiazmitinoff said.

This comprises client versus ARM, client versus national 
competent authority (NCA) and ARM versus NCA reconcili-
ation.

Leveraging LSE Group technology, the tool facilitates 
straight-through processing, allowing for break resolution 
based on a set of pre-defined criteria on any of the Mifir fields.

“This significantly reduces risk of non-compliance with 
RTS22 (Article 15) requirements,” he added. 

Article 15 requires firms to reconcile front-office trading re-
cords with trade data provided by NCAs, or from the ARM 
if data from the regulator is not available, to identify any in-
stances of inaccurate or incomplete reporting.

To cater for these time-sensitive requirements, UnaVista al-
lows firms to use a service that maps their format to the one 
recognised by the tool if they cannot apply UnaVista’s format.

The tool also reconciles Mifir personal information fields, in 
accordance with the latest data privacy regulations.

“We have also taken measures to protect personal data. We 
hash the data when it is extracted from the ARM as well as cli-

ent data, so we are matching at a level of anonymity,” Wiazmi-
tinoff said.

UnaVista is already planning to extend the service beyond 
Mifir reconciliations once the latest round of updates are de-
livered.

“We will be looking at extending the solution to cover fur-
ther regulations, starting with Emir,” Wiazmitinoff said. “We 
will also be looking at adding the ability to reconcile Mifir 
instrument reference data reports against Mifir transactions.”

Brexit
Another area of focus for UnaVista will be extending its regu-
lator extract coverage across the EU27.

At present the tool supports reconciling against extracts from 
the UK Financial Conduct Authority but the plan is to support 
extracts from Central Bank of Ireland and the French AMF for 
clients with reporting obligations in Ireland and France next 
year.

 “Our Mifir reconciliation tool is a non-regulated service, 
so clients will be able to use this as a mechanism to reconcile 
multiple data sets post-Brexit regardless of where the data is 
held,” he explains.

The biggest challenge will be for UnaVista to establish cross-
border connectivity and interoperability with regulators’ plat-
forms once the regulators allow data to be pulled automatically.

10-year anniversary and beyond
UnaVista celebrates its 10-year anniversary this year. Having 
been established as a data management platform, it went on 
to become one of the leading regulatory reporting platforms 
within a decade.

One of the priorities during its second decade will be to 
bring added value to operations that were once considered an 
onerous cost – data analytics is at the heart of this.

UnaVista is set to launch new services in 2019 which include 
data insights into trading patterns and the ability to compare 
the quality of a firm’s transaction report against their peers.

Technologies such as artificial intelligence will become in-
creasingly relevant as the industry seeks to better understand 
the data that is being analysed and improve the quality.

Now that reporting firms are used to reporting and regula-
tory change, the next phase for UnaVista is to take a more so-
phisticated look at what is being delivered and what value it 
is bringing. 

UnaVista takes reconciliation 
to a third dimension

Alexis Wiazmitinoff, 
product manager, 
UnaVista

When Mifir expanded the scope of reportable transactions, investment firms 
were not only tasked with upgrading systems to send a vast amount of reports 
but also ensuring those reports can be successfully reconciled against the 
regulators’ records. By Louisa Chender.
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Best New Product: 

Trading & Execution

Itiviti Systematic Internaliser

The renewed Itiviti Systematic Internaliser plays a 
fundamental role in the post-Mifid II market structure. 
Pressure from the buy-side to deal with Systematic 
Internaliser (SI) brokers results in a multiplication of SIs 
and exacerbates competition among traditional players.

Itiviti gained competitive advantage through input 
from key clients using both the Ullink agency trading 
solution and the Orc/Tbricks market-making offering. 
With this valuable support, the firm created the first 
Mifid II systematic internaliser platform, and were able to 
ensure it was battle-proven more than a full year ahead of 
the regulatory deadline.

Best New Product: Connectivity

BSO

BSO’s proposition has always been to provide the lowest 
possible latency and the highest possible reliability in 
connecting the world’s most liquid trading venues. Over 
the years, BSO has invested in an unrivalled network of 
global fibre-optic routes, but recently the firm has gone 
a step further with its acquisition of Apsara Networks: 
one of the world’s leading suppliers of Radio-Frequency 
connectivity to the global financial markets.

BSO’s go-to-market strategy is founded on its specialism 
to connect traders from the established US and European 
markets to the harder-to-access, and more volatile, 
emerging markets such as Dubai, Tel Aviv, Hong Kong, 
Mumbai, Singapore and Shanghai.

BSO • ITIVITI SYSTEMATIC INTERNALISER
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Mifid II was for many a case of 
scrambling to meet deadlines to 
ensure compliance on January 3 
2018, Itiviti identified the expan-
sion of the Systematic Internal-
iser (SI) regime as a key change 
that would bring business op-
portunities to its clients.

SIs were introduced under the 
original Mifid but were under-
used as banks operated the more 
liquid Broker Crossing Networks 
(BCNs) to trade with clients.

Mifid II banned BCNs and in-
troduced caps on dark pools 
while expanding the remit of SIs 

to include fixed income, ETFs and derivatives.
This created the opportunity for a host of new companies 

to launch SIs, most notably low latency Electronic Liquidity 
Providers (ELPs).

Jonas Lindqvist, head of the Principal Trading and Trade 
team at Itiviti, said there has been a bifurcation of the SI mar-
ket. “We see two types of SI among our client base: the ELP 
model that is actively quoting in the market and the broker SI, 
which operates more on an RFQ model or between an agency 
order and the principal desk,” he said.

“Both models enable the SI operator to offer better pricing 
than traditional venues. An ELP running an SI has the advan-
tage of being able to control who can access the liquidity. This 
means that they can offer pricing with a lower risk of being 
gamed by another firm.

“On a broker SI, some of the problems that an agency desk 
might have in finding liquidity in illiquid instruments are ne-
gated by the link to a principal trading desk. So they can also 
benefit from better pricing.”

Technology requirements
The team at Itiviti recognised there were technical challenges 
in setting up the SI and then in integrating that with the wider 
market and both internal and external liquidity pools. 

Itiviti leveraged its historic Tbricks and Orc market mak-
ing software to develop RFQ management, integrations with 
OMS and EMS screens, the SI engine and the compliance func-
tionality to ensure that the SI met pre- and post-trade transpar-
ency as well as record keeping and reporting requirements. 

“We built support and tools for both kinds of SIs and all asset 
classes that are relevant to our clients,” said Lindqvist. 

“The Tbricks platform has a modular construction, which 
allowed us to move fast in implementing new units for the 
regulatory rules that we have to align with.” 

Itiviti also deployed SI support in its smart order router, 
which routes execution between the SI engine and 60+ liquid-
ity pools and a multi-asset hedger to automatically control risk 
for SI operators. 

“The problem with smart order routers is that many of them 
are not that smart,” said Lindqvist. “We make sure that ours 
can be tuned to act efficiently with the different venues that 
are out there. 

“When you interact with an external SI you need to under-
stand how they do business and what is driving that busi-
ness and that should impact how you tune your smart order 
router.”

The future development of the SI regime
The expansion of the SI regime has not been without its con-
troversies. Exchanges have claimed SIs are diverting trades 
from lit markets, while concerns over the increased complex-
ity of European market structure have also been voiced.

But Lindqvist said there is likely to be continued growth in 
the use of SIs and that keener pricing on offer is of benefit to 
the market. 

“There are currently 161 registered SIs in the European 
Union and I expect that to grow further in the coming six 
months,” he said. 

“More than 60% of them are SIs in more than one asset class. 
Of course different asset classes have different requirements 
but from a technology point of view there are similar benefits. 
We are seeing more clients interested in using SIs to trade both 
equities and derivatives.” 

In February ESMA will introduce the next wave of SI obliga-
tions, which will expand the coverage into derivatives, taking 
the SI regime into full effect. 

“We also expect a number of clients will be required to be SIs 
next year and they are starting to prepare now for that, and 
with our platform they can extend into SI status if and when it 
makes sense to do so,” said Lindqvist. 

Contact:
www.itiviti.com

Email: sales@itiviti.com

Itiviti SI toolkit  
kickstarts new regime 

Jonas Lindqvist, head 
of the Principal Trading 
and Trade team, Itiviti

While for many in the market, Mifid II was a case of scrambling to meet 
deadlines to ensure compliance on 3 January 2018, Itiviti was already working 
with clients to identify the opportunities.
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Best New Product: 

Collateral Management

CloudMargin

CloudMargin remains the only collateral/margin man-
agement workflow tool built for the cloud, covering every 
aspect of the collateral-management lifecycle across all in-
struments and asset classes for cleared and non-cleared 
transactions. 

The firm’s Software-as-a-Service technology is con-
stantly updated with new features/functionality (at no 
extra cost) and integrated with other mission-critical pro-
viders so clients have much-needed agility and access to 
one global collateral hub, while drastically reducing costs.

Best New Product: Market Data

Vela

Vela joined forces with CoinMarketCap to provide a 
customisable real-time data feed from 200+ exchanges. 
By integrating CoinMarketCap’s professional API into 
Vela’s award-winning Market Data Feed, SuperFeed, this 
offering provides institutional clients with the same level 
of service for cryptocurrency data as they could expect 
from any market data feed.

This new offering further expands Vela’s support for this 
emerging asset class. In December 2017, Vela announced 
readiness to support Bitcoin futures contracts from Cboe 
and CME, providing access to trading and market data. 
The solution provides institutions including broker-
dealers, banks, and buy-side firms with normalised access 
to the rapidly-expanding list of cryptocurrencies.

Best New Product: 

Market Surveillance

Trading Technologies TTScore

Recognising the significant need for a smarter, more 
efficient approach to trade surveillance, Trading 
Technologies acquired Neurensic, an artificial intelligence 
(AI) regtech startup focused on trading, compliance, 
surveillance and banking, in October 2017.

Following this acquisition, Trading Technologies 
launched TT® Score, a cutting-edge trade surveillance and 
compliance solution that combines Neurensic’s machine 
learning technology with high-speed, big data processing 
power to provide firms with a continuous, comprehensive 
assessment of compliance risk associated with intricate 
trading behaviors. TT Score became the financial 
industry’s only parameter-free trade surveillance solution 
that gets smarter over time as it learns from real instances 
of market abuse.

TRADING TECHNOLOGIES TTSCORE • VELA • CLOUDMARGIN
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Buy-side Trading System of the Year

Tethys Technology

TethysEMS 3.3.0 release offers significantly improved 
order and market data processing speed and capacity. 
Every major component was rewritten to provide the 
lowest latency, multi-asset, EMS platform available today.

TethysEMS facilitates strategy simulation, optimal 
trade execution, trade opportunity detection and 
risk management. The rich interface and advanced 
functionality enable clients to trade global equities, 
futures, options and foreign exchange and undertake 
cross-asset algorithmic trading with:
• The ability to systematise execution tactics
• Over a dozen, out-of-box execution strategies for 

various systematic investment style

Bank of the Year

Citigroup

In 2018, Citi’s global Futures, Clearing and Collateral 
business has continued to lead the industry, growing 
market share and client momentum while providing our 
clients timely access to new products, spearheading key 
derivatives industry capital reforms and maintaining 
thoughtful risk management.

The US investment bank attributes its success to the 
innovation and leadership of our people and continued 
investment in scalable technology.

The bank said that many of its strong over-the-counter 
client relationships have expanded into futures, facilitated 
by Citigroup’s differentiated Cross Product Margining 
offering, which provides powerful margin efficiencies 
and increased credit capacity.

TETHYS TECHNOLOGY • FIDESSA DERIVATIVES TRADING PLATFORM • CITIGROUP

Sell-side Trading System of the Year

Fidessa Derivatives Trading Platform

Fidessa has extended its workflow automation and 
developed powerful new execution and TCA capabilities 
to reflect the economic and regulatory realities of today’s 
markets. 

Fidessa has deployed the latest technologies to deliver 
a completely new and highly configurable front end 
that allows for fast and efficient installation and easier 
deployment to remote users. A range of new tools enable 
traders to visually track the progress of orders and new-
style alerts allow for more efficient management of events.
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Inter-Dealer Broker of the Year

BGC Partners

In a year where its rivals have struggled, BGC Partners 
was the stand-out performer in the hotly contested inter-
dealer broker market. In July, the broker completed its first 
swap and option compression cycle, eliminating over $100 
billion of non-cleared Swaps, Swaptions and Caps & 
Floors notional.

The broker completed in September the acquisition 
of Berkeley Point Financial for $875 million and in 
late December, on the eve of Mifid II’s introduction 
across Europe, the firm said it had received regulatory 
authorisation to operate Organised Trading Facilities and 
Multi-Lateral Trading Facilities.

In May, BGC said it had agreed to acquire RKF Retail 
Holdings, a real estate firm in North America specialising 
in retail leasing, investment sales and consulting services.

Prop Traders’ Clearer of the Year

ABN Amro

ABN Amro Clearing has long been the broker of choice 
for proprietary traders and collected this award for the 
sixth time.

The Dutch clearer extended in October its existing 
relationship with British tech firm Fidessa to allow the 
global clearer to distribute Fidessa’s derivatives EMS and 
hooked up in November to Monte Titoli as a Directly 
Connected Party (DCP), leveraging on its existing T2S 
connection

 BGC PARTNERS • ABN AMRO
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Non-Bank FCM of the Year

RJ O’Brien

The Chicago-based firm moved on various fronts in the 
voting period. The firm established a new affiliate in Dubai, 
RJ O’Brien MENA Capital Ltd., where it continues to grow 
its staff of experienced brokers. The broker consolidated 
its two London offices into one premier space, bringing 
the entire RJ O’Brien Limited staff under one roof for the 
first time since the company’s 2015 acquisition of The Kyte 
Group Limited.

The broker also hired former LME executive Elena 
Patimova as Senior Vice President, Business Development 
to help the firm further grow its electronic sales, clearing 
and voice execution business while raising its EMEA 
profile; and a veteran institutional brokerage team 
focused on global macro fixed income futures and options 
execution.  In addition, Thomas Texier, Managing Director 
of RJ O’Brien Limited, was promoted to also serve as the 
firm’s global head of Enterprise IT.

Market-Maker of the Year

XTX Markets

XTX Markets has come a long way in a short time, having 
emerged as a foreign exchange specialist and moved 
aggressively into equities, commodities and fixed income. 
The market-maker now has offices in London, Singapore 
and New York, supports some 36 trading venues and 
ranks consistently in the top five liquidity providers in 
most of the world’s largest derivatives markets.

XTX Markets hired in October market structure guru 
Niki Beattie as its non-executive chairman, giving further 
clout to the fast-growing firm.

XTX MARKETS • RJ O’BRIEN


